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VIDEO TRANSCRIPT

Interview Experts _ Wealth Engineering
HSBC Private Banking

Vidéo Hook
How can wealth planning help business leaders in managing and transferring their wealth?
Introduction

Loic Lair

In France, the role of wealth planning plays a crucial role in wealth management. Our
wealth planning department provides tailored support to our clients, including individuals,
families, and business leaders, with a comprehensive approach that integrates both private
and professional wealth.

HSBC Private Bank’s positioning in France, focuses primarily on business owners and
senior executives. This emphasis makes our interventions even more essential given the
variety of challenges they face.

Our role isn't to replace our client’s advisers, but to collaboratively explore various possible
options. This reflection, enriched by the many situations we regularly encounter, lies at the

core of our expertise in wealth planning.

Compréhensive Support and Strategic Expertise

Sarah Castro

We support private bankers in providing our clients with comprehensive legal and tax
expertise covering on a range of wealth-related matters, including succession planning,
spouse protection as well as the structuring private and professional wealth.

We work alongside our client’s notaries and lawyer to offer global, personalized support.
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Anticipation and Business Succession Strategies

Arnaud Méleard

Thanks to the long-standing synergies developed with our corporate banking division, we
have seamlessly integrated support for business leaders into our DNA, navigating
sometimes the complex civil and tax issues they might face.

This proximity with our “Commercial Banking” and “Global Banking” colleagues enables us
to initiate relationships well in advance of any liquidity events. As a result, we can easily
implement tailored solutions according to the different stages of the business sale process:

- First, an explanation of the various tax regimes applicable to the capital gains from
the sale, with the choice between IR and PFU
- Then, the implementation of sale/transmission schemes according to our client’s
goals:
o Donations of shares with or without a Dutreil Pact (subject to the
confirmation of the eligibility of this mechanism by their adviser)
o Contribution of shares to a holding company to benefit from tax deferral
under the 150 0 B ter regime.
o The establishment of a philanthropic vehicle tailored to their objectives.
- Finally, our assistance extends beyond the sale itself, offering, among other things,
a reflection on family governance.

All of this, of course, provided both in a French or international context.

Conclusion

Loic Lair

The comprehensive support we provide to our entrepreneurial clients extends throughout
the entire life cycle of their business.

We assist you, as an entrepreneur, with crucial topics such as:

e Family governance
e Structuring your professional wealth and income, pre-sale strategies, and
philanthropic objectives

This global approach, built on trust and continuous support throughout your
entrepreneurial journey, allows us to establish strong long-term connections.

At HSBC Private Bank, wealth planning is a strategic lever for business leaders. By relying
on our multidisciplinary experts and Corporate Banking teams, we provide tailored support
that combines wealth preservation, value enhancement, and preparation for future
business transfers.
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Contacts Experts

Loic Lair

Responsable de I'Ingénierie Patrimoniale
HSBC Private Banking France

Email : loic.lair@hsbcprivatebank.com

Sara Castro

Ingénieur patrimonial

HSBC Private Banking France
Email : sarah.castro@hsbc.fr

Arnaud Méleard

Ingénieur patrimonial

HSBC Private Banking France

Email : arnaud.meleard@hsbcprivatebank.com
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Note to the reader of this document.

This video is published by HSBC Private Banking France, a branch in France of HSBC
Private Bank (Luxembourg) S.A., for informational purposes only and is not contractual in
nature. The information contained in this document does not constitute investment advice
or an offer to buy or sell any financial product or service and should not be construed as
such. Furthermore, this information is intended solely for individuals residing in countries
where its use does not contravene local laws or regulations. Each investor is responsible
for complying with the local laws and regulations applicable to them. If you have any
qguestions regarding the information contained in this document, we invite you to contact
your designated representative or, where appropriate, seek advice from your usual
professional advisors.

The content of this document is based on information obtained from sources deemed
reliable but not independently verified. Although this information has been prepared in
good faith, no express or implied representation or warranty as to its accuracy or
completeness is or will be made, and no liability is or will be accepted by HSBC Private
Banking France, the HSBC Group, or any of their respective officers, employees, or staff.
The information is provided, opinions are expressed, and estimates are made based on our
knowledge at the time of publication of this document and may be subject to change
without notice, except where prohibited by legal or regulatory requirements.

Before investing in a French or foreign Undertaking for Collective Investment (UCI) or a
unit-linked product backed by a French or foreign UCI within life insurance and/or
capitalization contracts, you must carefully read the French version of the Key Investor
Information Document (KIID) and its prospectus. These regulatory documents are available
upon request. Additionally, for life insurance and/or capitalization contracts, the Information
Notice, general terms and conditions, and additional conditions applicable to clients of the
French branch of HSBC Private Bank (Luxembourg) S.A. should also be reviewed.

Before making any investment decision, it is your responsibility, with the assistance of your
usual advisors, to ensure that the relevant investment products align with your experience,
knowledge, financial situation, investment objectives, risk tolerance, and applicable
regulations (including any local legislation to which you may be subject).

Past performance is not indicative of future results and should be analyzed with caution.
Investments are subject to market fluctuations and may increase or decrease in value,
carrying the risk of capital loss.

We remind you that under current regulations, individuals, associations, and non-
commercial entities domiciled or fiscally established in France are required to declare, as
part of their income or corporate tax returns, any accounts opened, held, used, or closed
abroad, along with any related income. Additionally, individuals receiving investment
income through such accounts must pay social security contributions and, where
applicable, a withholding tax on income. Furthermore, under certain conditions, the portion
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of real estate assets represented by shares or units of companies or organizations held in
these accounts must be declared for real estate wealth tax purposes if the account holders
are liable for this tax.

Moreover, under current regulations, individuals domiciled in France for tax purposes must
declare, in their income tax returns, certain details regarding capitalization contracts and
similar investments, particularly life insurance contracts, taken out with entities established
outside France, including any income generated upon full or partial surrender. Additionally,
these individuals must pay the required social security contributions related to their
contracts. Finally, the surrender value of redeemable insurance contracts and capitalization
bonds or contracts must be declared for real estate wealth tax purposes if the portion of
their value represented by real estate assets is taxable and if the account holders are liable
for this tax.

Failure to comply with these obligations may result in tax reassessments and the
imposition of penalties. For more details regarding your tax and reporting obligations, we
recommend consulting an independent advisor.

In accordance with the provisions of the General Data Protection Regulation (EU) 2016/679
of April 27, 2016, all personal data is collected, processed, and stored in compliance with
the Personal Data Protection Charter, which is accessible on the website:
http://www.hsbc.lu/

If you would like further information about any of the provisions in this Personal Data
Protection Charter, please direct your questions, comments, and requests to your usual
contact or to http://www.hsbc.lu/, or contact our Data Protection Officer at the following
address: HSBC Continental Europe — Data Protection Officer — 38 avenue Kléber, 75116
PARIS, France, or dataprotection@hsbc.fr.

Furthermore, in accordance with applicable regulations, all consumers have the option to
register free of charge on the telephone solicitation opt-out list at www.bloctel.gouv.fr.
Professionals are prohibited from making unsolicited phone calls to consumers who are
registered on this list unless there is an existing contractual relationship.

The private banking business can be conducted worldwide by various legal entities within
the HSBC Group, in compliance with local regulatory requirements. The products and
services described in this document may be offered by different HSBC Group companies.
However, certain products or services may not be available in specific geographic areas.
Additionally, some HSBC branches act as access points for HSBC Private Banking France
but are not authorized to present or sell private banking products and services or to provide
advice to private clients. Further information is available upon request.
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A complete list of private banking entities is available on our website:
https://www.hsbc.lu/en-gb/private-banking.

© Copyright HSBC Private Banking France. ALL RIGHTS RESERVED.

No part of this document may be reproduced, stored in a retrieval system, or transmitted
for any purpose or by any means (electronic, mechanical, photocopying, recording, or
otherwise) without the express written permission of HSBC Private Banking France, 38
avenue Kleber — 75116 Paris — +33 (0)1 49 52 20 00 — SIREN 911 971 083 RCS Paris — VAT
identification number: FR34911971083.

HSBC Private Bank (Luxembourg) S.A. is a public limited company governed by
Luxembourg law. Share capital: EUR 160,000,000 — RCS Luxembourg registration number:
B52461 — Registered office: 18 Boulevard de Kockelscheuer, L-1821 Luxembourg. Site
internet : https://www.hsbc.lu/en-gb/private-banking

Bank and insurance intermediary registered with the Organisme pour le Registre des
Intermédiaires en Assurances under number 2011CMO008 (www.orias.fr).

HSBC Private Banking France is a branch of HSBC Private Bank (Luxembourg) S.A. in
France. HSBC Private Bank (Luxembourg) S.A. is authorized as a credit institution and is
subject to the prudential supervision of the Commission de Surveillance du Secteur
Financier in Luxembourg (CSSF) and is authorized to operate in France both under the
freedom to provide services and through its branch. In addition to being primarily
supervised by the CSSF in Luxembourg, HSBC Private Banking France is also subject to the
oversight of the Autorité de Contrdle Prudentiel et de Résolution (ACPR) and the Autorité
des marchés financiers (AMF).

“Creating a world of opportunities.”

HSBC Private Banking France, a branch of HSBC Private Bank (Luxembourg) S.A. in
France.

Address: 38 avenue Kléber — 75116 Paris, France — Tel: +33 (0)1 49 52 20 00
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